SCOTT CHEEK
Vice President, Sales

Previous Experience
Director of Retail Technology for Sunoco Inc., where he had oversight of 6,800 locations across 29 states.

• Scott oversaw Sunoco’s Credit Card network that processed more than 1 million transactions per

day, as well as its secure Communications Network and Technical Help Desk that supported all aspects of
Sunoco’s convenience stores. He also was an early industry leader in the development of customer loyalty
programs and served on many industry technology committees where standards for point of sale, back
office and price sign integrations were developed.

• In addition, he has served as General Manager of Sunoco’s direct heating oil and propane business 		
servicing 35,000 retail and commercial accounts in the Mid Atlantic Market. In addition he has managed
a deep-water terminal and commercial fuel business for the Petron Oil Corporation. Currently, Cheek still
serves as an advisor to the board of directors for AMBEST Inc., a chain of 300 independent truck stops.

Topics Scott can speak on
• C-store industry and technology, especially:

- Importance of technology all speaking the “same language” to reduce costs
- Gasoline/fuel loyalty rewards programs
- Merging of technologies from QSR, hospitality and C-store sectors

• Petroleum industry and technology, including:

- Entire petroleum industry lifecycle and service model
- Petroleum industry logistics
- Point of sale and understanding how today’s store technology all fits together

Additional Expertise
• Ran an organization with 35,000+ propane and heating oil customers, 300 employees, with a diverse 		
group of represented and non represented employees

•
•
•
•
•
•
•

Managed deep water terminals
Developed environmental compliance spill prevention programs
Supervised union and non-union employees, negotiated union contracts
Has performed/negotiated 20-25 company acquisitions over his career
Managed a sales force of 20+ people
Developed and managed multiple safety programs
Developed and managed many training programs designed to reward
upward movement within an organization

About SageNet
SageNet is passionate about trusted connections. The company believes that by creating, discovering and
nurturing trusted connections with its customers, associates and community, SageNet enhances the world that
connects us all.
As a leader in managed network and cybersecurity services, SageNet connects, manages and protects
technologies and devices across the enterprise. The company offers world-class service and support via its three
US-based 24/7 Network Operations Centers (NOCs) and Security Operations Centers (SOCs), geographicallydiverse teleports, a central National Logistics Center, multiple data centers, and a nationwide field service
organization.
With a three-decade track record in managed services, SageNet boasts a long-term customer base that
includes the nation’s largest retail, healthcare, financial, utilities and energy organizations. SageNet manages
communications at more than 220,000 endpoints. Headquartered in Tulsa, SageNet has regional offices
in Washington, D.C., Atlanta, Chicago and Philadelphia.

As director of store technology at Sunoco, my job was to figure out what
technology was on the horizon and make sure all the tech talked to each other.
Some industries are better at that than others. The petroleum industry spends a
lot of time developing standards for things like mobile payment, back office
integration and smart safe integration. All that prepared me for SageNet and the
IoT explosion that has occurred. Over the last decade, I’ve become a
translator between technology, marketing and operations.
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